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OpSource Presents at Merrill Lynch IT Services & Software CEO Conference

Treb Ryan, CEO, Participates in On-Demand Panel and Breakout Session

SANTA CLARA, Calif., January 31, 2006

WHO: Treb Ryan, CEO and co-founder of OpSource™, The SaaS Experts, will participate in an On Demand
panel at the Merrill Lynch IT Services & Software Conference. The panel will be hosted by Merrill
Lynch First Vice Presidents and Analysts Kash Rangan and Alan Cooke. Treb will be joined by Zach
Nelson, president and CEO, Netsuite, Rick Faulk, president, WebEx Small Business, WebEx and
Divesh Sisodraker, CFO, Taleo.

WHAT: On Demand Panel and Breakout Session at Merrill Lynch IT Services & Software CEO Conference
WHERE: Green Valley Ranch Resort in Las Vegas, Nevada
WHEN: The On Demand panel will be held at 5:00pm on Thursday, February 2, 2006. At 3:15pm on

Thursday, February 2, 2006, Treb will present an overview of OpSource, including its history,
products, competitive positioning, market opportunity, financials and plans for the future.

About OpSource

OpSource, The SaaS Experts, is solely focused on providing the operational infrastructure and ongoing services that enable
software companies to deliver and maintain the highest quality Software as a Service (SaaS) solutions. By choosing OpSource
as a SaasS partner, the software company is free from infrastructure management and can focus on improving its applications
and finding new customers. OpSource's Optimal On-Demand®" infrastructure platform provides immediate and ongoing ROI to
software companies and our Optimal Integration service helps ease the transition to SaaS. We enable software companies to
deploy SaaS quickly, effortlessly, and without risk. Software companies at any stage in the application lifecycle, delivering any
type of application, can benefit from OpSource's comprehensive services and expertise. Our Success-Based Pricing®™™ model
allows companies to begin with a minimum commitment, and expenses scale only as revenue increases. For more information
about OpSource, visit opsource.net.

H#HiH#
OpSource and the OpSource logo are trademarks of OpSource, Inc. Optimal On-Demand and OptiTech Services Engine
are service marks of OpSource, Inc. All other trademarks and company names mentioned are protected by their
respective owners.

5201 Great America Parkway ¢ Suite 120 « Santa Clara, CA 95054 « 408.567.2000 * fax 408.982.8902 « www.opsource.net


mailto:pr@opsource.net
mailto:mmiller@totalmarketingconcepts.com
http://www.opsource.net/

