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Accelerating your Software as a Service Business 
 

Santa Clara, Calif., March 20, 2006 
 
WHO:  The Accelerating your Software as a Service Business panel will be moderated by Liz Herbert, 
Analyst, Forrester Research. Panelists are: 
 
Treb Ryan, CEO - Opsource Inc. 
Gordon Ritter, General Partner – Emergence Capital 
Sam Ramji, Director, Emerging Business – Microsoft 
Steve Lucas, Vice President, Indirect and Strategic Markets – Business Objects 
 
WHAT: Accelerating your Software as a Service Business – a thought provoking panel discussion for 
software companies seek to speed the growth of Software as a Service revenues.  
  
WHEN: Wednesday, April 5, 11:00 am  
 
WHERE: Software 2006: Unifying the Ecosystem, April 4-5, 2006, Santa Clara Convention Center, 
Santa Clara, CA. See www.software2006.com for more information.  
 
About OpSource 
OpSource, The SaaS Experts, is solely focused on providing the operational infrastructure and ongoing services that enable 
software companies to deliver and maintain the highest quality Software as a Service (SaaS) solutions. By choosing OpSource 
as a SaaS partner, the software company is free from infrastructure management and can focus on improving its applications 
and finding new customers. OpSource's Optimal On-Demandsm infrastructure platform provides immediate and ongoing ROI to 
software companies and our Optimal Integration service helps ease the transition to SaaS. We enable software companies to 
deploy SaaS quickly, effortlessly, and without risk. Software companies at any stage in the application lifecycle, delivering any 
type of application, can benefit from OpSource's comprehensive services and expertise. Our Success-Based Pricingsm model 
allows companies to begin with a minimum commitment, and expenses scale only as revenue increases. For more information 
about OpSource, visit opsource.net. 
  
  

 ###  
OpSource and the OpSource logo are trademarks of OpSource, Inc.  Optimal On-Demand and OptiTech Services Engine 
are service marks of OpSource, Inc. All other trademarks and company names mentioned are protected by their 
respective owners.  
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